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CUCTEMA 3ACTOCYBAHHSA MEPEKEBOI IHTPAJIOTICTUKH
HA PUHKY TOBAPIB NEPIIOI HEOBXIJTHOCTI

Jlocniooceno ocobrusocmi mosapie neputoi HeoOXiOHOCmi Ni0 Kymom 3MiH ma 6UKIUKIE, WO UHUKIU K HACAIOOK NOWLU-
pennsi nandemii COVID 19. Busigneno knouosi (paxmopis, 6i0 sKux 3a1exicums QopmySanis. KOHKYPEHMHUX Nepeeas Gimyus-
HAHUX NIONPUEMCIE Y HeCMADLIbHUX eKOHOMIYHUX YMOBAX HA PUHKY mMo8apie neputoi HeoOxionocmi. [locnidsceno niocmasu
icHy6anHs KOHmMpagepcii Wjoo0o Mmpaxkmyeanis KOHYenyii Mepesicesoi inmpano2icmuxi 3a Cy4acHux UKIUKIE ma 6CMaHO06eHo,
Wo mMepedcesa IHmpanocicmuka — ye CUCmeMHa KOHYenyis, 8 AKil 6aeamo npoyecia i Mexamizmie 63aemMooitoms 00uH 3 00HUM,
a omoice 3aCHOBYIOUUCL HA CUCIEMHOMY NiOX00i MEXHON02IUHA CKAA008A THMPANOLICMUKYU 0008 A3K060 MA€E OYMuU 6pieHO6a-
JiCena, THMe2poBana i3 KHeMamepiaibHOoI0», MOOMO chepoio BIOHOCUH, 8 SKIU KII0Y08020 3HAUEHHSL HAOYEAIOMb CIMPAMe2iuni
Mapkemun208i nioxoou ma ix inmezpayis i3 iHUWUMY QYHKYIOHATbHUMU chepamu. T02ICIMUKO Ma IHAHCAMU.

Kniwouoei cnosa: inmpanozicmuxa, mapkemune, Mapkemunzo060-102icmuine 3a6e3nedents, 0i0iCuman-mexHonoaii, inmep-
Hem-mopei6JiA.

THE SYSTEM OF NETWORK INTRALOGISTICS APPLICATION
IN THE FMCG MARKET

The features of essential goods have been investigated under the view of changes and challenges that have arisen as a
result of the spread of the COVID 19 pandemic. The key factors on which the formation of competitive advantages of domestic
enterprises in the unstable economic conditions in the fast moving convenience goods (FMCG) market were detected. Since
the lockdown of COVID 19, consumers have been heavily stocking up on basic FMCG and home luxury goods in all monitored
markets. The FMCG Industry is one of the few industries that has been able to grow during the crisis. Compared to March
2019, interest in these goods increased by 53% in March 2020. It also grew stronger in the countries most affected by the
crisis — presumably due to a longer lockdown period. It'’s noticeable that retailers with strong digital capabilities are experi-
encing a growth (having delivery slots booked for months in advance), while the retailers with weaker e-commerce offerings
are losing consumer interest. At the same time, it’s important for FMCG brands to hit the right communication tone and not
to risk having their campaigns considered inappropriate. Data shows that only brands with purpose-driven advertising and
social support seem to be successful. The foundations of the existence of contraversion regarding the interpretation of the
concept of network intralogistics in modern challenges have been investigated and it has been established that networked
intralogistics is a systemic concept in which many processes and mechanisms interact with each other, and therefore, based
on a systematic approach, the technological component of intralogistics must necessarily be balanced, integrated with "in-
tangible", that is, the sphere of relations in which strategic marketing approaches and their integration with other function-
al areas: logistics and finance are of key importance. Therefore, marketing and logistics support of the market of essential
goods should be based on the system of selection of the most relevant for this market tools of network intralogistics and
marketing, including.: network intralogistics, digital and green technologies, digital marketing, SMM, Customer Relationship
Management.

Keywords: intralogistics, marketing, marketing logistics approach, digital-technologies, e-commerce.
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IMocTanoBka npodaemu. OMHUM i3 HAWITEPCIIEKTHBHI-
[IMX PUHKIB, SKHH € 3aXUINCHUM BiJ HAKIIYHUX 3MiH, SKi
BiZIOYBAIOTHCSI B CKOHOMIIII Ta IEMOHCTPYE MPHUPICT B YMO-
BaxX MaHJEMii € PUHOK CIIOKMBYHMX TOBapiB, IO IIBUJIKO
peamizytotbest (aumt. FMCG — Fast-moving consumer
goods), Mo SIKUX BITHOCATHCS 1 TOBApH IEPIIOi HEOOXim-
HOCTi. 30epekeHHs KOHKYpPEHTO3IAaTHOCTI 1 IiJICHIICHHS
repeBar MmiImpUEMCTB i€l Tamy3i BETHKOI MipOIO 3yMOB-
JIIOETHCSI 3/1aTHICTIO ONTUMI3YBAaTH BCI MPOLIECH CTBOPEHHS
BapTOCTI, 5IKi Oe3MepepBHO LUPKYIIOIOTh y TXHIX JaHIIO-
rax IOCTaBOK — BiJI TOCTaYaHHs CHPOBUHH, BUPOOHUIITBA
JIO0 CepPBICHOT0 00CITyrOBYBaHHS KiHIIEBOTO CIIOKUBAYA.

YemintHicTh BUKOHAHHS IUX 3aBIAaHb BEIHKOIO MipOIO
3aJIOKHUTH SIK BiJl MPABWIBHOTO HAJALITYBaHHS JIOTiCTHY-
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HOI CHCTeMH CaMOTO MIiATPHEMCTBA, TaK i Bil CHHXPOHi-
3amii 1l poOOTH i3 IHIIMMHU, HE MEHII BaKIUBHUMU C(he-
paMu — MapKeTHHIOM, OOCIYrOBYyBaHHSM CIIO)KMBaua Ta
BUPOOHHMLTBOM. 3a3HaueHEe 3HAYHOI MIpOI0 IOSICHIOE
AKTyaJIbHICTh JIOCIIJDKEHHS ITOTEHIIANTy BHUKOPHCTAHHS
CHCTEMH MEpPEeKeBOi IHTPAIOTICTHKHA Ha PUHKY TOBapiB
MepInoi HeoOXiTHOCTI, K OIHOTO i3 MPOTPECHBHHUX Hay-
KOBO-IIPUKJIQ[HUX HANpPSIMIB yIpPaBIiHHA HOTOKOBUMH
IPOLECAMH.

AHaJIi3 oCcTaHHIX Aoc/IiKeHb Ta myOJikaniii. [nTpa-
JIOTiCTHKA BCe OIbINE CTa€ MPEIMETOM JIOCIIDKEHb 1 PO3-
pobok gk QopMu OmnTHMi3alii, aBTOMaTH3alii, iHTerpa-
il Ta ympaBiiHHSA MaTepiaJbHAMHU Ta iH(OpPMALiHHUMH
IIOTOKaM, 110 IUPKYIIOIOTh B MeXax 0i3HeC-OJHHHIb.
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30Kpema, aHalli3 OCTaHHIX JOCITI/PKEHb Ta MmyOsiKarii
Jla€ 3MOTY BHOKPEMHTH SIK MIHIMYM JIB1 JIOMiHYIOU1 Tpynn
HAyKOBO-IIPUKJIAHUX JOCIIDKEHb 3aCTOCYBaHHS IHTpa-
JIOTiCTHKH.

[lepma rpyma akmeHTye yBary Ha mpiopeTusarii poii
IHHOBAIITHUX, BACOKOTEXHOJIOTIYHUX PILICHD B JIOTICTHIII,
SIKI CTaHOBJIAATH (DYH/IaMEHTaJIbHY OCHOBY YETBEPTOI ITPO-
MmucinoBoi pesoitonii. TyT, HacamIiepen, izie MOBa IepeTBO-
pEHHsI BUPOOHMYMX OIAMHHIL B PO3YMHI CEpeOBHILA, JIC
BECh IPOILIEC MOKE KOHTPOJFOBATUCS 32 JIONIOMOTOIO €]TH-
HO1 iHopMartiitHoi cuctemu [ 1-5].

JlocimKkeHHs i€l rpynu TOBOASATH LIHHICTD IHTpAIIO-
TICTHKH B aCTIEKTi ONTHUMI3allii Ta HAaCKPI3HOTO YIpaBIiHHS
JIOTICTUYHMM TIOTOKOM iH(opManii B MeKax JIOTiCTHYHOT
CUCTEMH BHPOOHHYOTO MiAMPUEMCTBA, JUCTPUOYIIHHOTO
meHTpy abo CKIaay, a TaKoX VYIPaBIIHHSA (QISHIHUMHI
MarepiaJaMi Ha OCHOBI Cy9acHHUX 1H(POPMAIIHIX TEXHO-
JIOT1H 3aBISIKM YOMY YMOXITHBIIFOETHCS 3HHKEHHSI 3aiiBUX
BUTPAT, MIHIMI3YEThCSI 00CST TOBAPHHX 3aI1aciB, TOKpPAIILy-
€TbCsl Oe3Ieka MpaliBHUKIB. [Ipu 1[bOMy BITPOBAKCHHS
B JIif0 IHTPAJIOTICTUYHUX CHCTEM MOXKE BapirOBAaTHUCS Bif
0a30BOi aBTOMAaTH3aIlii, HANPHUKIA] KOHBEEPIB Ta IMaKy-
BAJIBHUX MallWH, OO CHCTEM, KEPOBAaHHX IPOrpaMHHM
3a0e3MeueHHsIM, SIKi KepyIOTh PyYHHMH Ta aBTOMAaTH30Ba-
HUMH TIpOIleCaMu, 3a0e3Meuyloun aHali3 Ta CHUIKYBaHHS
B peaJbHOMY 4Yaci 3 iHmmMMu cropoHamu. Lle moxke Oytn
SIK IS0 Mara3uHiB, TaK i U MOKYIIIB, {00 BOHU BOJIO-
iy iH(GOpMAIi€ro MOI0 Tepiofay OYiKyBaHHS IOCTaBOK
Ta MEePEeBi3HUKIB, 00 BOHM MOIIIM BiIMOBITHO KepyBaTH
CBOIM PO3KJIaJIOM.

Takox CJ1iJ1 BIAMITUTH, 1[0 B TAKOMY KOHTEKCT1 IHTPAJIO-
ricTUKa 3/1e0UIBIIOT0 3BYXKYETHCS 10 BUKOHAHHS (YHKIIN
300py Ta aHai3y JaHWX, IO Ja€ 3MOTYy Oi3HECY IiIBUIIY-
BaTH €(EKTHBHICTH JIOTICTHYHUX TIPOIECIB, HACAMIICPE],
Ha PiBHI CKJIaJy Ta OpraHi3amii TpPaHCTIOPTHUX MPOIIECiB.

Jpyra rpyma qOCTiIHUKIB aKIICHTY€ yBary Ha mpiope-
TH3aIi1 JOCATHEHHS] BUCOKOTO CTYICHS MK(YHKITIOHAIb-
HOI CHHEpril JIOTICTUKN BCEpPENUHI JIOTICTHYHOT CHCTEMHU
1 103a Hew, IO KOHLENTYalbHO TPYHTYEThCS Ha Mapke-
THHTOBO-JIOTICTHYHOMY YTIPaBIiHHI Ta HOTO OCydJacHEHiiH
BepCii «KOHIIETIIIT MepeKeBOi iHTpaoTicTUKm» [6—9].

BoxHoyac, reHepalbHUM TPEHIOM CBITOBOTO Oi3HECy
Ha (OHI TpagWLiHHMX BaKeJIB BIUIMBY Ha CHOXXHBaya:
LiHH, AKOCTI, €JaCTHYHOCTI, IHHOBAI[IHHOCTI, MIBUIKOCTI,
3pOCTae MIHHICTH €KOJIOTIYHOCTI, 0€3MEYHOCTI TOBAPIB, 110
0e3yMOBHO Ma€ KpUTHYHE 3HAYCHHS LTS TOBapiB MEPIIOl
HEOOXiTHOCTi, 0COOIUBO B YMOBaX II00ATBHUX BUKIIHKIB,
cnpuurHeHux nangemiero COVID-19.

Binrak, ciiji KOHCTaTyBarTH, 10 MUTaHHS 3aCTOCYBaHHS
MEpEeKEBOI IHTPAJIOTICTUKM Ha PHUHKY TOBapiB IEpIIOi
HEOOXiTHOCTI MOTpedye TITMOOKOr0 BCECTOPOHHBOTO JIOC-
JDKEHAS OCOOMMBOCTEH 1Ii€l TOBapHOi TPYMH 3 TOYKH
30py BUSIBICHHS KITIOYOBUX (PaKTOPIB, BiJl AKHUX 3aJICKUThH
(opMyBaHHS KOHKYPEHTHHX MepeBar BITUM3HSHHUX IijI-
MIPUEMCTB Yy HECTAOUTLHUX EKOHOMIYHUX YMOBaX.

®opmymoBannsa mijeii crarri. 1. Jocnigutu oco-
OJMBOCTI TOBApIB MEPIIOi HEOOXiTHOCTI ITiT KyTOM 3MiH Ta
BHKITHKIB, III0 BUHUKIIA SIK HACIIJJOK IOITHPEHHAS TaHAEMil
COVID 19; 2. BusiBUTH KITIO40BI (haKTOPiB, B/ IKUX 3aJIe-
KHUTh (POPMYBaHHS KOHKYPEHTHHX IIepeBar BITUYM3HSIHUX
MAPUEMCTB 'y HECTaOLIbHUX E€KOHOMIYHMX yMOBaxX Ha
PHHKY ToBapiB mepmoi HeoOximHocti; 3. Jocmiguru min-
CTaBHM ICHYBaHHS KOHTpaBepcCil LIOJNO0 TPaKTyBaHHS KOH-
LIENIIi1 MEePEKEeBOI IHTPAIOTICTHKH 328 CyJaCHUX BUKIUKIB.

Bukiaan ocHoBHOro Mmatepiany. [IpoBencHi moci-
JUKEHHS y cdepl ocoONMBOCTEH JIOTICTHKH JIAHITIOTIB
MTOCTABOK TOBApPIB MOBCSKACHHOTO MOMHUTY [14] BKa3yroTh
Ha TPaIuIliifHI XapaKTepHi 03HAKHA PUHKY, Ha IKOMY peaJli-
3ytoThest ToBapu FMCG:

1) Ce30HHICTB;

2) AMHAMIYHICTb;

3) BUCOKA KOHKYPEHIILs;

4) mocriiiHa 00pOTHOA 3a JIiIEPCTBO;

5) CKOpOYCHHS KUTTEBOTO [IUKITY TOBapiB,

6) osiBa HOBUX MPABHJI 1 BUMOT.

30Kpema, yCHilllHa AisUIbHICTD Ha I[bOMY PHHKY 3ajie-
JKUTh HE JIUIIE BiJ| JOTPUMaHHs KOPIIOPATHBHUX TpPaBHII,
BUMOT' T0/IaTKOBOTO, MUTHOTO 3aKOHOJIaBCTBa, aje 1 0Co-
011MBO 3aKOHOAABCTBA PO 3aXMCT MPaB CIoKMBadiB. Han-
3BUYAHO BAKITMBUMH AacCMEKTaMH BEICHHs Oi3Hecy Ha
IIbOMY PUHKY € KOHTPOJIb SIKOCTI Ta JIOTPUMAHHSI IIPaB CII0-
JKMBA4iB, 1[0 MAIOTh 3HAYHHUI BIUIMB Ha (DIHAHCOBI MMOKA3-
HUKH TisUTBHOCTI mianpuemiris [ 14].

1106 yrpumaru cBoi 1Mo3uLii Ha IIbOMY PUHKY, KOMIa-
Hil TOCTiitHO TpaHc)OpMyYFOTh CBilf OpeHIoBHIT TOPThED,
PO3IINPIOIOTH ACOPTUMEHT, BUBOJSATH HA PUHOK HOBI MPO-
nykta. KputuuHe 3Hau€HHS AU TPABLiB HA IbOMY PUHKY
Mae CTparerisi NpOCYBaHHS Ta MPOAAKY, 3a0e3MeueHHs
JIOCTYITHOCTI TOBAapiB Ta I[iH HA HUX, a TAKOXK IIUPOKUI
ACOPTHMEHT TOBapiB. ICHye IymKa, IO MapKeTHHIOBI
pimenns, mo ix po3pobmsrore mis kareropii FMCG, e
HaAMOLIBII PEBOTIOIIHHUMH.

3a JOCHiKEHHSMH BiIOMOI KOHCAJITHHTOBOI (ipMu
Price Waterhouse Coopers [15], kommanii cektopa po3-
JpiOHOT TOPriBil Ta BUPOOHHIITBA CIIOXKHBYMX TOBApIB,
3a3BHUYai, yNpaBisiOTh CBOIMH (DYHKIISIMU TIJIaHyBaHHS,
BUPOOHHUIITBA, TOCTAauaHHS i 30yTy Ha pErioHaIbHOMY
piBHI, a QyHKIIIME 3a0€3MCUCHHS MiATPAMKH i CTpaTerid-
HUX 3aKyIIiBeJIb — Ha TIT00aNbHOMY piBHI. BoHH mepenaroTs
Ha 30BHIINHIA Miapsa 6au3bko 7% poOiT 3 MiaHyBaHHS
3aKyIIiBEJb 1 OTPAIFOBAHHS 3aMOBJICHB, 30% BUPOOHUYIHMX
omepariid i 10-55 % poOiT, moB’s3aHuX 13 6e3n0cepeHIMH
MIOCTaBKaMU.

[omo yxpaincekoro cexropa FMCG, To 3a mocmi-
JUKEHHSIMH €KCIIEPTiB, TOJTOBHOIO TEHACHINEIO TyT (TPOTS-
T'OM JIEKIJIbKOX OCTaHHIX POKIB — JI0 aHJEeMil) € 3MIleHHs
CHIOKMBYHMX TIOTPeO Ha JIEHIEBIII TOBAPU MOBCSIKICHHOTO
nonury, BupobieHi B Ykpaini [16]. Lle € HacmigkoM 3HH-
JKEHHS KYIIBEIBHOT CHPOMOMKHOCTI HaceleHHA. Takox
cepen TEHICHIII MOXKHA CIIOCTEpITaTh: YIIOBUTHHEHHS
TEMITiB 3pOCTaHHS T'ajly3i; IHTEHCHBHY OOpPOTHOY 3a 4acTKy
PHMHKY MK BUPOOHMKaMU; 3MiHY (hopmMariB po3apiOHOT Top-
TiBJIi (30UTBIICHHS YaCTKUA MEPEKEBOI PO3APIOHOT TOPTIBIIi);
MIPUCKOPEHHSI TEMITIB 3pOCTaHHS, BIIPOBA/PKCHHSI HOBH-
HOK Y pa3i CKOpOUYCHHS KHUTTEBOTO MUKITY TOBapiB [14].

Bonxowac, anami3 0coOIMBOCTEH PHUHKY TOBapiB Iep-
101 HeoOXiTHOCTI /Ta€ 3MOTY CTBEPDKYBATH, IO HE3Ba-
)KAIOUM Ha Te, 110 LIeil PUHOK 3aXMIICHHUI BiJ| PI3KHX €KO-
HOMIYHHMX KOJIMBaHb IOIUTY CHOKUBAYiB, B TOMY YHCIIi
BUKITMKAHUX MAHIEMi€0 KOPOHOBIpycy (puc. 1), BogHOYAC
OyIb-sIKi pi3Ki 3MIHH HAKJIaJalOTh CyTTEBUH BiIOWTOK Ha
OpraHi3aIlifo JOTICTUKHU B il Tady3i i TI BUKIUKH, depes
SIKi TIOBUHHI MPOUTH YCi YYACHUKH B JIAHITIOTY TOCTAaBOK
KIHIIEBOTO TOBapy.

Amnanizytoun cermentn FMCG, siki 1€MOHCTPYIOTH
HAWBUIIUA CIIOXKHUBYHIA IHTEpPEC, CIiJl KOHCTATyBaTH, IO
TOJIOBHUM YHMHOM 3POCTaHHS BiZOyBaeTbcs y THX OpeH-
IiB, SKi OCOONMBO 10Ope MO3WIIOHYIOTh B IHTEpHETI
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Puc. 1. Peakuis pisnux raiayseii npomuciosocti €C
HA naHAeMilo (3pocTaHHs rajaysi
B nepiox Jworuii-6epezens 2020, %) [10]

(uepe3 1X BHCOKY NPHCYTHICTh B €JIEKTPOHHIN KOMepIii).
s Garatbox Jtozieil y KOMEHAAHTCHKHUX KpaiHaxX 3aMOB-
JICHHSI 4epe3 IHTepHeT CTalo €AMHOI0 aIbTEpPHATHBOIO
miciust 3akpuTTs Oarathox MarasuHiB [10]. Crokusadgi
TaKo)K CTypOOBaHI CBOIM 3J0pOB’SIM, a Ii¢ O3Hayae, II0
TOPTOBI MapKH, TIOB's13aHi 3 TOOYTOBOIO Ta 0COOUCTOFO Tiri-
€HOIO, POAAIOTHCS 0cO0IMBO T00pe.

Tak, HemomaBHO kommasist Nielsen B YkpaiHi mpoBesia
3axiJ1, IPUCBSIYCHUH eneKTpoHHii komepiii (eCommerce),
B paMKax SKOTO MpEACTaBHia MOCIYyTy MOHITOPHHTY
OHJIAMH-TIPOIAXiB B c(hepi TOBAPiB MOBCAKICHHOTO MTOTIUTY
(FMCG) Ta Bu3HauuBmy, 110 Ha KiHeus 2019 p. onnaiin-
nponax B YkpaiHi 3aiimaB 0nmzbko 1% punky FMCG [11].
3a IHMKAMHU pKEperIaMH CTAaTHCTHKA IHTEPHET-TIPONAXKiB
toBapie FMCG no kapaHTuHy cTaHoBWia 10 3% [12].
B ymoBax kapaHTHHY MOl NPUI0aHHS TIPOAYKTIB Xap-
gyBaHHS 1 TOBapiB mepmroi HeoOXiTHOCTI B OHIAIH-(pOp-
Mari 3aifHsIa 9iTbHE Miclie, IepeBEPIIHBIITN yCi MOJKIUBI
nporuo3u. Binrak, [HTepHeT-mMara3uHu, MapKeTIUICHCH,
B2B-nopranu, MOOLIBHI aruTiKaiii — Iie He MPOCTO 0aT-
KOBi pIIIEHHS ISl CTPATETiYHOTO IDIAaHYBaHHSA Oi3HECY,
aje pearbHi MOXKIIMBOCTI 711 HOTO 3pOCTAHHSA 1 PO3BUTKY,
SIKIMH HE CJI1JI HEXTYBaTH.

3a BHCHOBKaMH eKcrepTiB y cdepi jorictuku [13]
TaKOXX MOXKHA 3pOOWTH BHCHOBOK IIPO T€, KOPOHAaBIpyC
NPUBIB JI0 CEPHO3HMX MIDKIrajdy3eBUX 3001B, MPOJIMBIIN
CBITJIO Ha BAXJIMBICTh €()EKTHBHOTO YIpaBIIHHS 3ama-
CaMH B JIAHIIOTY TIOCTaBOK. [ OJIOBHUM YMHOM TYT Ba)KJIH-
BUH BIUIMB Ma€ 3MiHa MOBEIIHKN CIIOKHBAYiB, IIiBUIIEHA
yBara Jio TpaJMIiHHUX MPOIYKTIB XapuyBaHHs 1 Oakasiii-
HUX TOBapiB, 10 (hapMaleBTUYHUX MPOAYKTIB Ta 3ac00iB
OXOpOHH 370pOoB’s. JIOTiCTHYHI omepaTopu MOBUHHI OyTH
TOTOB1 710 301IbIICHHST 0OCATIB MOCTABOK BiJl BAPOOHHKIB
MIPOAYKTIB XapuyBaHHS, SIK Oe3[ocepeHbO uepe3 Mara-
3MHH, TaK 1 9epe3 eNICKTPOHHY TOPTIBIIIO.

Binrax, 3 ogHi€l cTopoHU 3a3HaYCHI BUKJIAKHA 00YMOB-
JIIOIOTh HEBIJIBOPOTHICTh BUKOPUCTAHHSI B IHTPAJIOTICTHIL
CydacHMX JipkuTan-TexHoiorii Industry 4.0 — Intepuery
pedeid, poboToTH3alii, aHANITHKY, BETUKUX JTAaHUX TOIIO,
AK1 HaNiJIeHI Ha IiIBUIICHHS MPOXYyKTUBHOCTI JIOTiCTHY-
HHUX TIPOLECIB, MiJBUIIEHHS PIBHS iXHBOI KOHTPOJIbOBA-
HOCTI, Bi3yasti3auii, IPOrHOCTUYHOCTI SIK BCEPEINHI, TaK 1
3a MEKaMH IiAIPUEMCTBA, 1 3 1HIIOi CTOPOHU — PO3YMIHHS
TOTO, IO TPYHTYIOYMCh Ha CHCTEMHOMY IIJXOJl JIOTicC-
THKa JIOCSTAE CBOET IIiJI JIMIIE Y TICHOMY B32€MO3B’SI3KY
Ta B3a€MOY3TODKCHHI 13 moTpebaMu Ta peakiiero KiHIle-
BHX CIIOKMBa4iB. AJXKe, 3a BIICYyTHOCTi CHCTEMHOTO MHC-
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JICHHSI Ta PO3YMIHHS CUM0103Y JIOTICTHKH Ta MAPKETHHTY —
Ti KOPUCTI, SIKI BAHUKAIOTh 3aBJISIKH Criemiaiizanii y chepi
BHUPOOHHUIITBA MOKYTh OyTH HIBEIIbOBaHI, «PO3MOPOIICHI»
y iHmmMX cdepax, 30kpeMa y 30yTi. Sk 3a3Ha4aI0Th aBTOPU
[6] «MOXxHA TOCATTH HAATO BUCOKOTO PiBHS KOHTPOIIO 32
BUTparamMu y cdepi BUPOOHMIITBA Ta MPAKTUYHO 3BECTH
JIO MIHIMyMYy BUTpaTH 4acy, 00Csr 3araciB 3aBISKH BUCO-
KOMY pIBHIO criewjaiizaiii Ta BUKOPUCTAHHIO Cy4acHOTO
JIOTICTUYHOTO 1HCTPYMEHTapilo, OJHAK JOCSTTH TaKuX
JKe pe3ynbTatiB y chepi 30yTy IpoayKIii € Haa3BHYAHO
ckianHo. SIk mpaBmio, came B cdepi AuCTpHOYIIl «po3-
MOPOITYETHCA» BECh JOCSITHCHWH TIO3UTHUBHHUNA €(EeKT
«TOTAJIHOT €KOHOMIT BUTpAT» y BUPOOHHIITBI».

Came TOMY, TIOTOKYIOUHCH 13 aBTOpamu [6] cboromHi
SK HIKOJW Ba’KJIMBE MapKETHHTOBO-JOTICTHYHE 3abe3rie-
YeHHSI, 1110 0a3yeThCsl HA TAKUX TPHOX eJIeMeHTax: 1) 3amo-
BOJICHHI KJTII€HTA; 2) IHTETPOBAHUX JIOTICTUIHO-MapKETHH-
TOBUX JisX; 3) NOCATHEHHI (DiHAHCOBUX ITiICH.

3arajioM MapKETHHIOBO-JIOTICTUYHE 3a0e3MEeYCHHS
HalliJIeHe Ha TOKpPAIICHHsS CepBiCYy OOCIYyroByBaHHS Ta
posmoBcropkeHHst  iHpopMmauii. Binrak okpemi KiieH-
TH BOAUalOTh TPAIUIINHY «IIHHICTE» JUIS JIOTICTHKU
KOPOTKHH TEPMiH 00CIyroByBaHHS, HAsIBHICTh Ta CBOEYAC-
HICTh JTOCTaBKH. 3aMOBHHUKHM TMEPEBaXHO B MeKaX JIOTiC-
TUYHOTO 3a0e3MeUeHHs MiJBUIIYIOTh BUMOTH /IO CaMoi
JIOTICTHKH HIJSIXOM 3allMTIB ONEPaTUBHUX 3aBJIaHb 3 JI0]1a-
HOIO BapTICTIO, Taki SK YNaKOBKA, IITPHUXOBE KOJYBaHHs
Ta iHpOopMaNiiHi cucTeMH. 30KpeMa, OIHUM 13 BaKJIMBUX
MapKEeTHHTOBO-JIOTICTUYHHX DIilIEHb Ha PHUHKY OBOYIB Ta
(PYKTIB € HALIICHICTF BUPOOHUKIB HA MPAKTHYHE BIIPO-
Ba/DKCHHA Ta €(EeKTUBHICTh BeIeHHS intra-marketing
(BHYTPINTHBOTO MapKEeTHHTY). BHYTpIlmIHIA MapKeTUHT —
LTEXHiKa, Ky KepIBHUKH 0i3HECY BUKOPHUCTOBYIOTbH, 1100
NPOJIaBaT CBOi ITOBIJOMJICHHSI BJIACHUM TpalliBHUKAM.
Jlyst BUpOOHUKIB 1€ CXOK€ Ha 3BMYaliHMN MapKEeTHHI, 3a
BUHSTKOM TOTO, IO BOHH IPOJAIOTh TOBApH Ta MOCIYTH
CBOIM KJII€HTaM, a TaKOX IOBITJOMJICHHS, MPOTPaMH Ta
MOJIITHKY CBOIM TIpaIliBHUKAM.

BonHouac, 1oci Ha OUTBIIOCTI MIAMPUEMCTB 3aIHIIIA-
€TbCSl HU3bKUM DPIBEHb OpraHizaiii JIOTICTUKH, KO Bij-
MOBIZIAJIBHICTh 32 BHUKOHAHHS JIOTICTHYHUX (YHKIIN
po3IiieHa MiXK JeKUTbKOMa (DYHKI[IOHATBHUMH IiAPO3Ii-
JIaMH| — BiJUIiamMu 30y Ty, MApKETHHTY, IOCTauaHHs, (piHaH-
COBHM BifiisioM Ta iH. Lle mprBOIUTH 10 YHEMOKITHBICHHS
ONTUMI3aIlil BChOTO JIOTICTHYHOTO IIpOIlecy Ta 3abe3me-
YEHHsI BUKOHAHHSI 3arajibHOI JIOTICTUYHOT cTpaTerii po3Bu-
TKy mianpuemcTsa [7].

OTiKe, TOJIOBHUM 3aBJaHHSIM MEPEXEBOi IHTpaoric-
THKH, sIKa 0€3yMOBHO BiJlirpae BayKJINBE 3HAYCHHS B CyJac-
HUX MapKETHHTOBO-JIOTiICTUYHUX DIOICHHSIX IiATPHEMCTB
€ OIHOYACHE NTOCATHEHHS MiHIMi3aIlil TOBapHHX 3aIlacis,
MPUCKOPEHHS Omepalliif, IBUIKOCTI pearyBaHHs Ha 3MIHA
B TIOBCHIHI[ CIOXXHBA4iB Ta 3HMKCHHS BUTPAT — TOOTO
(hiHaHCOBMX Ta JIOTICTUYHUX LIJIEH 32 paXyHOK KOMOIiHOBa-
HOT'O Ta BJJOCKOHAJIEHOT0 BUKOPHCTAHHS TEXHOJIOTT, Tparti
Ta o0OnaHaHHsI 3 O/IHI€T CTOPOHU, Ta 3 1HIIOI — JOCATHEHHS
B3a€MOY3TO/KEHHS JIOTICTHIHUX PIllIeHb BCEPEANHI JIOTiC-
TUYHOI CHCTEMH i3 iHmUMH (QyHKIIOHATEHUME chepamu,
HacamIiepes i3 cheporo MapKETHHTY, 110 CIIPHSITAME CITLThb-
HOMY I0/I0JIAaHHIO YaCOBHUX, IIPOCTOPOBUX, ACOPTUMEHTHHUX,
KIJIBKICHUX Ta IHIMX Oap’e€piB Ha NUIAXY NEepeMiIIeHHS
TOBapiB BiJ JDKEPET CHPOBUHH 10 KIHIIEBUX CIIOKHBAdiB,
YHHUKHEHHIO TIPOIIECIB Ta Ail, 0 HE MAOTh MIHHOCTI, CKO-
POYCHHIO Yacy peakilii Ha 3MiHH PUHKOBOTO TIOTIHTY.
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Tabmus 1
Ku11040Bi BUKJIHMKH B Opraizaiii JJIoricTHKM Ta MapKeTHHTY Ha PMHKY TOBapiB nepuoi HeoOXigHocTi
COEPA IHCTPYMEHTH IPOTHU/III /
KJIOYOBI BUKINKH JISLTLHOCTI NOM’SIKINEHHSI
[Tocrauanss,

3pocTaHHs PU3HKIB B YIIPABIiHHI 3a1acaMy

JlipKUTaI-TEXHOOT 1T
BHPOOHHUIITBO, 30yT

3MiHa popmMaTy B3a€EMOBIIHOCHH i3
KOHTpareHTaMu — 3pOCTaHHs BaJKIIMBOCTI
OHJIafH-KOHTaKTiB

31e01i1bI10r0 Mik

. . JlimkuTan-TexXHoIoril
chepamu TisUTBHOCTL

3pocTaHHs PU3KKIB B yrpaBiiHHi Joacbkumu | [TocTauanns, JucTaHmiiHi-TeXHOIOT 1T
JIOTICTUKA pecypcamu BHUPOOHUIITBO, 30yT (WFH — Work From Home)
3pocTaHHS BUMOT J0 TOCTYITHOCTI Ta 36vr K .
LIBU/IKOCTI IIOCTaBKH TOBAPY 4 OPOTKI JAHLIOTH MOCTABOK
JUiKATAI-TeXHOIOT i
3aTpUMKH B IIPOLIECaX TPAHCIIOPTYBAHHS 30yt
3pocTaHHs OHIAaHH-()OpMATy KyIiBeIb 30yT TaTepHeT-TOpriBIA
3pOoCTaHHs BUMOT JI0 SIKOCTi / €KOJIOTI4HOCTI Bupo6HuUITBO 3eleHi TEXHOIOTIT
3pocTaHHs OHJIAWH-(hOpMaTy KyIiBelb
(BiACYTHICTH (PI3MYHHX MOJHI, 3AKPUTTS 30yt
MarasuHiB) IHTEpHET-MapKETUHT
MapKeTHHT COL[ialbHUX MEPEx
3pocTaHHs TONH BupobHuirso, 30yt .
MAPKETHUHT 2 Yy P . 30Y Jli/uKuTan-MapKeTHHT

BuMOMIHBICTD /10 TIpe/icTaBICHHs OpeHa
B COIIMEPEKIi

30yt E-mail-mapkerunr Customer

3pocTaHHs BaKIMBOCTI cTparerii D2C
(Direct To Consumer)

Relationship Management
30yT

JDicepeno: enacna po3podka Ha ocHosi y3aeanvhenns [10-13; 15; 16]

Binrak, He icCHye KOHTpaBepcCii M «MaTepiaJbHOION,
TOOTO TEXHOJIOTIYHOIO C(HEPOr0 3aCTOCYBaHHS IHTpAJIOTIC-
THUKH Ta «HEMaTepialbHOI0», TOOTO c(eporo BiJHOCHH, B
SIKIM KJTIOYOBOTO 3HA4YeHHs HaOyBalOTh CTpaTeriyHi map-
KETUHTOBI MiIXOOW Ta IX iHTErparis i3 iHIUMH (QYHKIT-
OHAJBPHUMHU c(pepaMu: JIOTICTHKOIO Ta QiHaHcamu. IcHye
PO3YMiHHS BaXKJIMBOCTI iX TIOEAHAHHS 331711 3HAXOMKEHHS
ONTUMAJILHOTO PIIIICHHS.

30KkpemMa, IMIUIEMEHTYIOUM TaKUi MO y TpH-
KJIaJTHEe JIOCII/PKEHHST 0COONMBOCTEH 3aCTOCYBaHHS CHC-
TEM MEPEXEBOI IHTPAIOTICTHKH Ha PHHKY TOBApiB MEPILOi
HEOOXiTHOCTI, CIIi/T HABECTH Pe3yJIbTaTH IPOBEACHOTO aHAa-
i3y 3MiH, fKi CHOTEepiraloThCs Ha PUHKY TOBapiB MEPIIO]
HeoOXiHOCTI B yMoBax nanjemii. OTpuMaHi pe3yiabraru
JIal0Th 3MOTY BHOKPEMHTH KJIFOYOBI BUKJIHMKH B OpraHi3a-
i JIOTICTUKY Ta MAapKETHHTY Ta aKTyajbHi IHCTpyMEHTH
X oM’ siKIeHHs (Tad. 1).

OTxe, aHami3 3MiH B OpraHi3alii JOTiCTUKA Ta Map-
KeTHHTY Ha PHUHKY TOBapiB Mepiroi HEOOXiTHOCTI BKa-
3y€ Ha psiji BOKIMBUX 3 MONISLY CUCTEMH 3aCTOCYBaHHS
CHCTEM MEPEKEBOI IHTPAIOTICTUKU Ha JIOCHIHKYBaHOMY
PHHKY aKTyaJbHHX IHCTPYMEHTIB MPOTH/Ii a00 CyTTEBOTO
NOM SIKIICHHSI KJIFOYOBI BUKIIUKIB, 3 SKUMH CTHKHYIIHCS
MiANpHEMCTBA B pe3yiIbTaTi HOIIMPEHHS KapaHTHHHUX
3axofiB y 3B’s3Ky i3 mangemiero COVID 19.

Ile, cBoeto ueproro xae 3mMory cgopmyBaTd KOMII-
JIEKCHE MapKETHHTOBO-JIOTICTUYHE 3a0e3IeYeHHsI PHHKY
TOBapiB MepIIOi HEOOXiTHOCTI (puUC. 2), sIKe 3aCHOBAaHE Ha
CUCTEMI TiI00py HAMOLTBII aKTyalIbHIUX JJIS IIHOTO PUHKY
IHCTPYMEHTIB Mepe)keBOi IHTPATOTiCTUKH Ta MAapKETHHTY,
110 BKJIIOYAE:

— digital TexHomnorii Ta MOOY/IOBY KOPOTKHX JIAHIIIOTIB
MOCTaBOK 3 METOI0 OTPUMaHHs IO3UTHBHHX €(EeKTIB y
rajy3i ynpasJiHHs 3ariacamMy, 3MEHIICHHSI PH3UKIB B yIIpaB-
JIHHI JIIONCHKIMHU pecypcamu, B cepi TPaHCIOPTYBaHHS
Ta TIIBUINEHHS 3MaTHOCTI aJalTyBaHHA IO 3POCTAI0uoro
BIUTMBY OHJIAIH-KOMYHIKaIlii Ta OHJIAi{H-3aKyTIiBEIb;

— 3eJIeHI TEXHOJIOTil, METOI0 BUKOPHCTAHHS SIKUX €
3a0e3neyeHHs rapaHTii 0e3MeuHOCTI Ta eKOJIOTTYHOCTI IPOo-
LIECIB Ta KIHIIEBHUX MPOAYKTIB /I KIHIIEBUX CIIOKHBaUIiB;

— IHTEepHeT-MapKeTHHI, MapKeTHHI COLIJIbHUX Me-
pex, digital- Ta e-mail-MapkeTHHT 3 METOFO peai3ariii Kiti-
€HTOOPIEHTOBAHOI CTparerii, Ta 30kpema crparerii D2C,
gKa B YMOBaX 3pOCTAar04oro IOMUTY Ta OHJIaiH-popmary
3aKyIiBenpb Bijirpae BHpilaJibHE 3HAYEHHs, 3a0e3redy-
104U KPUTHYHO BOKJIMBY JIOSUTBHICTB Ta IPUXMIBHICTD KJTi-
€HTIB B Mepexi [HTepHeT.

Biarak, B3a€MOJIOIIOBHEHHSI MAPKETHHIOBHX Ta JIOTiC-
THYHUX IHCTPYMEHTIB B paMKaxX CHCTEMH 3aCTOCYBaHHS
MEpEeXKEBO1 IHTPAJIOTICTHKY CKIIAIa€ CydacHy Iuardopmy
1o0y/10BH €(PEKTUBHUX JIOTICTUYHUX CHCTEM Ta iX JIaHIIO-
B ITOCTAaBOK, 30PIEHTOBAHUX Ha BHCOKHU CTYIiHb 3aJ10-
BOJICHOCTI 1 JIOSITLHOCTI KJTI€HTIB.

BucnoBkn. OTxe, MepexeBa iHTPaJIOriCTHKa — e CHC-
TEMHa KOHIICTIIisI, B AKid Oarato mporeciB i MeXaHi3MiB
B3a€EMOJIIIOTH OAWH 3 ONHUM. SIK i Oyap-sika iHIITa KOHIICH-
15l YIIPaBJIiHHS, IHTPAJIOTiCTHKA TOTPEOY€E CUCTEMHOTO TTifI-
XOJ1y, 32 SIKOTO TEXHOJIOTTYHA CKJIaJ0Ba Mae OyTH BPiBHOBa-
JKEeHa, IHTErpoBaHa i3 «HeMarepialbHOIO», To0TO cheporo
BIJIHOCHH, B SIKill KJIOUOBOIO 3Ha4eHHs HaOyBalOTh CTpa-
TETiYHI MAPKETUHTOBI MAXOIM Ta X IHTErpamis i3 IHIIIMHI
(hyHKITIOHATTBHAMH C(epaMHt: JIOTICTHKOIO Ta (piHaHCAMH.

AHai3z 3MiH B Oprasizanii JIOTICTUKH Ta MapKeTHHTY
Ha PUHKY TOBapiB MepuIoi HEoOXiJTHOCTI BKasye Ha psin
BOKJIMBUX 3 MOIIALY CHUCTEMH 3aCTOCYBaHHS CHCTEM
MEpEekKEBOI IHTPAJOTICTUKH Ha JOCITIPKYBAHOMY PHHKY
aKTyaJbHUX IHCTPYMEHTIB TpOTHAil abo CyTTEBOTO
MTOM’SIKITIEHHST KJIFOYOB1 BHKJIMKIB, 3 SKUMH CTHKHYJIHCS
MIAMPUEMCTBA B PE3YyJIbTATI TOIIMPEHHS! KapaHTUHHUX
3ax0/iB y 3B’s13Ky 13 mannemiero COVID 19. 1o Hux BijHe-
ceno: digital TexHOJOTIi Ta MOOYI0BY KOPOTKUX JIAHIIOTIB
MOCTABOK; 3€JICHI TEeXHOJOTIi; IHTepHEeT-MapKEeTHHT, Map-
KeTHHT COIliallbHUX Mepexk, digital- Ta e-mail-mapkeTHHT,
Customer Relationship Management.
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MapKeTHHTOBO-JIOTiICTHYHE

3a0e3neyYeHHs] pUHKY MapkeTHHT E-mail MapkeTHHr
I : —
. —»|  Digital mapkeTunr
JloricTuka > Cucrema ruraHyBaHHS
AN
5 , MapxkeTrHr
— Koportki naHmroru i —» bromkeTryBaHHs COHIIBHUAX MEPEK
i IIOCTaBOK - -
L_,| Customer Relationship
[TepBunHMiI 1 Management
N BrpoBamxeHHst —»  BTOPHHHHI PHHOK
3€JICHUX TEXHOJIOTiN
— KonkypeHis
IaTepreT-TOpTIBIA
—  LlinHicHI nepeBaru
Bnposamxenns digital

TEXHOJOTIH

[Tpono3suuis ToBapis i
HOCITyT

Amnarni3, BU3HA4YCHHS €()CKTUBHOCTI

Puc. 2. KoMmiekcHe MapKeTHHIOBO-JIOTicTUYHE 3a0e3Me4eHHs] PUHKY TOBapiB mepuioi HeoOXiqHoCTi
IDicepeno: eracna po3pooka

TakuM 4YHHOM, B3a€MOJIONIOBHEHHS MAapKETHHIOBUX [TepcniekTHBH MOJAJBIINX JOCTIKCHb BOAYArOTHCS
Ta JIOTICTHYHUX KOHIICTIIIH CKIIaJae cydacHy ImargopMy Y TOTIMOJICHHI BHBYCHHS TMPHUKIATHUX ACIEKTIB iMILIe-
moOy10BH e()eKTUBHUX JIOTICTUYHHUX CHCTEM Ta X JIAHIIO-  MEHTAIlii MApKEeTHHTOBO-JIOTICTHYHOTO ITiIXOY A0 YIIPaB-
riB MOCTaBOK, 30PIEHTOBAHUX HA BUCOKHUU CTYIHb 3aJ0-  JIHHS JIOTICTHYHUMH CHCTEMaMU Ha PUHKY TOBApiB Iep-
BOJICHOCT!I 1 JIOSUTLHOCTI KJII€HTIB. 11107 HEOOX1JTHOCTI.

Cnmcoxk BUKOPUCTAHUX JIZKepeJI:

1. Gazda A., Osieczko K. The use of intralogistic systems in the enterprise : conference paper: CLC 2018 : Carpathian Logistics
Congress, Prague. URL: https://www.researchgate.net/publication/341736726 The use of intralogistic_systems_in the enterprise
(mara 3BepuenHs: 20.09.2020).

2. Fernandes A., Baptista F.J.G., Silva R. D.S.G., Campilho G.F.L. Pinto. Intralogistics and industry 4.0: designing a novel shuttle
with picking system : 9th International Conference on Flexible Automation and Intelligent Manufacturing (FAIM2019), June 24-28,
2019, Limerick, Ireland. URL: https://www.researchgate.net/publication/339112304 Intralogistics_and_industry 40 designing_a_
novel shuttle with picking_system (nara 3Bepuenus: 21.09.2020).

3. Moris J. What is Intralogistics? Invata Intralogistics : website, 2013. URL: http://www.invata.com/what-is-intralogistics/ (1ara
3BepreHHs: 05.01.2019).

4. Tjahjono B., Esplugues C., Ares E., Pelaez G. What does Industry 4.0 mean to Supply Chain? Procedia Manufacturing. 2017.
Ne 13. P. 1175-1182.

5. Krykavskyy Y., Pokhylchenko O., Hayvanovych N. Supply chain development drivers in Industry 4.0 in Ukrainian enterprises.
Oeconomia Copernicana. 2019. Vol. 10 (2). P. 273-290.

6. Krykavskyy E.V., Pokhylchenko E.A. Implementation of marketing concepts into supply chain management. Economics,
entrepreneurship, management. 2014. Vol. 1. No 2. P. 25-34.

7. Kpukascekuii €.B., Hakoneuna T.B. [HTpanorictuka sik 3aci®é HOCSATHEHHS KOHKYPEHTHHUX mepeBar. Hayxosuil éicnux YocHY
Cepis: MiocnapooHni exonomiuni gionocunu ma ceimose cocnodapcemeo. 2017. Bunyck 15. YUactuna 2. C. 35-39.

8. Pukas A. Integracja koncepcji zarzadzania relacjami z klientem oraz zarzadzania tancuhem dostaw i ich wykorzystanie w
budowaniu przewagi rynkowej przedsigbiorstwa. Marketing w 25-leciu gospodarki rynkowej w Polsce : monografia / A. Czubata,
P. Hadrian, J.W. Wiktor. Warszawa : Polskiec Wydawnictwo Ekonomiczne, 2014. P. 378-385.

9. Krykavskyy E., Lovri I. Strategic approach to sales activity of industrial enterprises. The contemporary problems of management —
value-based marketing, social responsibility and other factors in process of development — micro, meso and macro aspect : monografia /
H. Howaniec, W. Waszkielewicz. Bielsko-Biala: University of Bielsko-Biala, 2014. P. 39-57.

10. Impact analysis: how is the consumer goods industry responding to coronavirus? URL: https://www.reply.com/en/covid-19-
fmcg-industry-impact-analysis (nara 3Bepuenss:: 20.09.2020).

11. Nielsen B Ykpaune Oyner MoHuTOpuTh OHiaiiH-mponaxu B chepe FMCG. URL: https:/mmr.ua/show/nielsen v _ukraine
budet monitority onlayn-prodazhi v sfere fmcg (mara 3Beprenss: 20.09.2020).

62



ExoHomiuHul npocmip Ne 166, 2021

12. FMCG: kak copmupoBars ruian Beixoza n3 kapanruaa. URL: https://mind.ua/ru/openmind/20211834-fmcg-kak-sformirovat-
plan-vyhoda-iz-karantina (nara 3sepuenus: 20.09.2020).

13. Logistics Manager Analysis: How Covid-19 is disrupting inventory management. URL: https://www.logistik-express.com/logistics-
manager-analysis-how-covid-19-is-disrupting-inventory-management/ (n1ara 3sepuenss: 20.09.2020).

14. SIxknvummus J1.51. JloricTrka ITaHIIOTB ITOCTaBOK TOBAPIB MOBCSKICHHOTO MONHTY : MoHOTpadis / JI.S. Sxuvumun. TepHOMmins :
®OII Mansuuug B.A., 2017. 220 c.

15. Llero4kn MOCTaBOK HOBOTO IMOKOJNEHHMS: 3()(QEKTHBHBIC, OBICTPbIE M COOTBETCTBYIOLIME HWHAMBHIYaJIbHBIM IOTPEOHOCTIM
KIIMEHTOB. [7106aIbHEIH 0030p AesATENFHOCTH B chepe ympapiaeHHs rernodykamu noctaBok 3a 2013 rox. URL: https://www.pwc.ru/en/
performance-management/assets/global-supply-_chain-survey-2013-rus.pdf (zara 3sepuenus: 20.09.2020).

16. Peinok ToBapos mupokoro norpednenus (FMCG) Ykpaunsr. URL: http://www.ey.com/UA/uk/Industries/Consumer-Products/
EY-report-fmsg-trends-2014-rus (mara 3seprenus: 20.09.2020).

References:

1. Gazda A., Osieczko K. (2018) The use of intralogistic systems in the enterprise. Proceedings of the Carpathian Logistics
Congress (Czech Republic, Prague, 2018). URL: https://www.researchgate.net/publication/341736726 The use of intralogistic
systems_in_the enterprise (accessed 20.09.2020).

2. Fernandes A., Baptista F.J.G., Silva R.D.S.G., Campilho G.F.L. Pinto (2019) Intralogistics and industry 4.0: designing a novel
shuttle with picking system. Proceedings of the 9th International Conference on Flexible Automation and Intelligent Manufacturing
(FAIM2019, Ireland, Limerick, June 24-28, 2019), Limerick. Available at: https://www.researchgate.net/publication/339112304
Intralogistics_and industry 40 designing a novel shuttle with picking system (accessed 21 December 2020).

3. Moris J. What is Intralogistics? Invata Intralogistics Website, 2013. Available at: http://www.invata.com/what-is-intralogistics/
(accessed 05 January 2019).

4. Tjahjono B., Esplugues C., Ares E., Pelaez G. (2017) What does Industry 4.0 mean to Supply Chain? Procedia Manufacturing,
no. 13, pp. 1175-1182.

5. Krykavskyy Y., Pokhylchenko O., Hayvanovych N. (2019) Supply chain development drivers in Industry 4.0 in Ukrainian
enterprises. Oeconomia Copernicana, vol.10 (2), pp. 273-290. DOI: 10.24136/0¢.2019.014.

6. Krykavskyy E.V., Pokhylchenko E.A. (2014) Implementation of marketing concepts into supply chain management. Economics,
entrepreneurship, management, vol. 1, no. 2, pp. 25-34.

7. Krykavskyy E.V., Nakonechna T.V. (2017) Intralohistyka yak zasib dosiahnennia konkurentnykh perevah [Intralogistics as a way
of'achievement a competition benefit]. Naukovyy Visnyk UzhNU Seriia Mizhnarodni Ekonomichni Vidnosyny Ta Svitove Hospodarstvo
[Scientific Herald of Uzhhorod University. Seres: nternational Economic Relations And World Economy], vol. 15, part 2, pp. 35-39.

8. Pukas A. (2014) Integracja koncepcji zarzadzania relacjami z klientem oraz zarzadzania tancuhem dostaw i ich wykorzystanie
w budowaniu przewagi rynkowej przedsigbiorstwa [Integration of the concept of customer relationship management and supply chain
management and their use in building a company's market advantage]. Marketing w 25-leciu gospodarki rynkowej w Polsce [Marketing
in the 25th anniversary of the market economy in Poland] : monografia. Warszawa: Polskie Wydawnictwo Ekonomiczne, pp. 378-385.

9. Krykavskyy E., Lovri 1. (2014) Strategic approach to sales activity of industrial enterprises. The contemporary problems of
management — value-based marketing, social responsibility and other factors in process of development — micro, meso and macro
aspect : monografia. Bielsko-Biala: University of Bielsko-Biala, pp. 39-57.

10. Impact analysis: how is the consumer goods industry responding to coronavirus? Available at: https://www.reply.com/en/covid-
19-fmcg-industry-impact-analysis (accessed 20 September 2020).

11. Nielsen v Ukraine budet monitorit' onlajn-prodazhi v sfere FMCG [Nielsen in Ukraine will monitor online FMCG sales].
Available at: https://mmr.ua/show/nielsen v_ukraine budet monitority onlayn-prodazhi v sfere fmcg (accessed 20 September
2020).

12. FMCG: kak sformirovat plan vyhoda iz karantina [FMCG: how to create an exit plan from quarantine]. Available at:
https://mind.ua/ru/openmind/20211834-fmcg-kak-sformirovat-plan-vyhoda-iz-karantina (accessed 20 September 2020).

13. Logistics Manager Analysis: How Covid-19 is disrupting inventory management. Available at: https://www.logistik-express.com/
logistics-manager-analysis-how-covid-19-is-disrupting-inventory-management/ (accessed 20 September 2020).

14. Yakymyshyn L.Ya. (2017) Lohistyka lantsiuhiv postavok tovariv povsiakdennoho popytu [Logistics of the FMCG supply
chains]: monografia. Ternopil: Palianytsia V.A., 220 p.

15. Cepochki postavok mnovogo pokolenija: jeffektivnye, bystrye 1 sootvetstvujushhie individualnym potrebnostjam
klientov [Next-generation supply chains: efficient, fast and tailored to individual customer needs]. Global'nyj obzor dejatelnosti
v sfere upravlenija cepochkami postavok za 2013 god [Global Supply Chain Management Review 2013]. Available at:
https://www.pwe.ru/en/performance-management/assets/global-supply- chain-survey-2013-rus.pdf (accessed 20 September 2020).

16. Rynok tovarov shirokogo potreblenija (FMCG) Ukrainy [Market of consumer goods (FMCG) in Ukraine]. Available at:
http://www.ey.com/UA/uk/Industries/Consumer-Products/EY-report-fmsg-trends-2014-rus (accessed 20 September 2020).

63



