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ITPOI'HO3YBAHHSA YACY JO HACTYIIHOI'O 3AMOBJIEHHSA KJIEHTA
IHTEPHET-MATA3UHY HA NIATPYHTI METOAIB MAIIMHHOTI'O HABYAHHSI

V 368'a3Ky 3i weuoKkum pozsumrom InmepHem-mop2ieni ma nocunieHHsi KOHKypenyii Ha po3opioHomy putky Ykpainu komnamii
BMYWEHT WYKAMU HOBIL WAXYU 0I5l POCMY GIACHO20 OizHecy. Modicaueum apianmom € nio8uujeHts epekmueHocmi Mapkemum-
20601 0IsIbHOCMI, 00Csi2MU K0T MOJCHA 34 PAXYHOK NPOSHO3YEAHHS NOBEOIHKU CRONICUBAYIE MA NOOYOOBU MAPKEMUHZ0801 NO-
TIMUKYU 3 02130y HA THOUBIOYAIbHI 0COOIUBOCI KOHCHO20 Kuienma. Memoto docniocenns, npedcmagieHozo y cmammi, 6)710
NPOCHO3Y8AHHs NOBEOTHKU KAieHmig [nmepnem-mazazuny, a came 4acy 00 HACMYNHO20 3AMOGIEHHA, HA NIOIPYHMI Memooie
MAWUHHO20 HABUANHS MA NOPIGHANLHUL AHANI3 epeKMUEHOCII PI3HUX aneopummie mooenoeanns. Peanizoeano n’amuv aneo-
pUmMMi6 Kiacupikayii: TiHIHUL OUCKPUMIHAHMHULL AHATE3, 0epeso Pillelb, «BUNAOKOBUIL JIICY, Memo0 ONOPHUX eKMOpIE, k —
Hatlbnudcyux cycioie ma 30itCHEeHO NOPIBHANbHULL aHai3 ix eghekmusHocmi. 3 021140y HA 0COONUBOCIIT NOBEOTHKU KIIEHMIB, 015
NPOSHO3YBAHHSL YACY 00 HACHIYNHO20 3AMOGLEHHS 3aNPONOHOBAHO PO32A0AMU MAKI YACO8I NPOMIJICKU 8 MAUOYMHbOMY, KOIU
KIIEHM 3pOOUMb HACMYNHE 3aMOBLEHHA: 00 080X MICAYI6, 8I0 080X 00 uiecmu Micayie, 6i0 wiecmu 00 N'SMHAOYSMU MicAYie
ma 6i0CymHICMb HACMYNHO20 3aMO8eHHA. [IpO2HO3Y8AHHA MAKUX NPOMINCKIE 0A€ 3MO2Y BUSHAYUMU KAIEHMIB, SKI 3 OLILUOI0
LIMOBIpHICMIO 3POOIAMb HACMYNHY NOKYAKY, I 30cepeoumu Ha Hux pekaamui 6r00scemu abo Oyoyeamu cmpameziio ynpagiinms
KAIEHMCOKUM O0CBIO0M: aKMUBOBYBAMU KAIEHMIG, SAKI NIWLIU, NPONOHYBAMU SHUMCKU KIIEHMam, 5Ki 30upaomscs nimu. Po3-
2ISIHYMO 0COONUBOCTIE OYIHIOBAHHSL IKOCHT KIACUDIKAYIUHUX MOOENell HA OCHOBL «<MaAMpuyi HegiOn08iOHOCMI» 30 NOKAZHUKAMU
Accuracy, Fl, Recall ma Precision mounocmi npoeno3syseanns. [Iposedene 00CniodcenHss 0ano 3M02y Hadamu nepesazy mMooei
Kaacugixayii «eunaokosuil aicy. /s niosunjenHs akocmi Mooenoeants OYio 3acmoco8ano 0ecamuKkpamHy nepexpecty nepe-
8ipKy. 3eaccena mounicmo F1'Y epynax «0o 080ox micayie» ma «8io 060x 0o wecmu micsayiey docaena 62,5% i 64,1% 6ionosio-
Ho. Pospobnena mooenb Mae 3MeHuumuy 6naue 1H0CbKo20 Gakmopy Ha npoyec nputiHaAmms pieHs y Xo0i nooyoosu mapke-
MuHe08UX cmpameeiti ma nioSUUMuU ix eQekmueHicms.

Kntouosi cnosa: [nmeprem-mop2igiis, no8eOiHKa CROXCUBAIB, YaC 00 HACHYNHO20 3AMOGILEHH S, NPOCHO3YBAHH, MAUIUHHE
HABYAHHS, KIACUIKayis, mampuys HelOno8iOHOCHII.

PREDICTING TIME BEFORE THE NEXT ORDER IN THE ONLINE STORE,
BASED ON MACHINE LEARNING METHODS

Due to the rapid development of e-commerce and increased competition in the retail market of Ukraine, companies are
forced to look for new ways to grow their business. One of the options is to optimize business processes, in particular to in-
crease the efficiency of marketing activities. Predicting consumer behavior is one of the most effective methods of optimizing
marketing budgets by building processes based on the individual characteristics of each client. The aim of the study was to
predict the behavior of online store customers, namely the time before the next order, based on machine learning methods and
a comparative analysis of the effectiveness of different modeling algorithms. Five classification algorithms were implemented:
linear discriminant analysis, classification and regression trees, random forest, support vector machine, k — nearest neighbors
and comparative analysis of their efficiency was performed. Given the peculiarities of customer behavior for forecasting time
to the next order, it is proposed to consider the following time intervals in the future when the customer makes the next order:
up to two months, two to six months, six to fifteen months, and without order. Predicting such intervals allows us to identify
customers who are more likely to make the next purchase and focus our advertising budgets on them, or build a customer
experience management strategy: activate customers who have left, offer discounts to customers who are going to leave.
Peculiarities of classification models quality assessment on the basis of the “confusion matrix” according to the forecasting
accuracy indicators “Accuracy”, “F1”, “Recall” and “Precision” is considered. The study allowed us to give preference to
the model of classification "random forest". A tenfold cross-validation was used to improve the quality of the simulation. The
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weighted accuracy of “F1” in the groups “Up to two months” and “two-six months” reached 62.5% and 64.1%, respectively.
The developed model should reduce the influence of the human factor on the decision-making process in the construction of

marketing strategies.

Keywords: e-commerce, consumer behavior, time before the next order, forecasting, machine learning, classification, con-

fusing matrix.

JEL classification: C13, C38, C51, C63, C65

IMocranoBka npo6aemu. Ha cydacHomy eramni po3Bu-
TKY €KOHOMIKHM YKpaiHW [HTepHEeT-TexXHOJIOTI] MPOHUKIN
Maifke B yci cepH )KUTTS CyCIiIbCTBA, OJHUM i3 MPOSIBIB
4Oro crajia IIUpPOKa MOMYJSIPHICT OHJIAHH-TOPriBii. Yce
YacTillle CIOKWBadi KOPUCTYIOTBCA TOCIyramu [HTep-
HET-MarasuHiB, TOMy IO I[I¢ Mae Oe3Jiy repesar: 3pyd-
HICTh BHOOpY, HWKYa I[iHA, EKOHOMIisl 4acy Ha IMOKYIKY
Tomo. BogHouac 3aBasku po3BUTKY LHM(PPOBHX TEXHOJO-
riii 60poTHOa 3a KIIEHTIB MEPEMIIIy€eThCS Y TIIO0AIBHUN
mpocTip. Y HalOmmK4Iuil yac Ha 1o1ady g0 )KOPCTKOI BHY-
TPIIHBOI KOHKYPEHIIi{ O9iKY€EThCS TOsIBA HA YKPATHCHKOMY
PUHKY HOBHX MIDKHApOJHMX rpaBiiB. Lle craBuTh mepen
BITUM3HSIHUMH [HTEpHET-Mara3uHaMy HOBI 3aBJIaHHSI 11010
TOJTIMIIEHHS YMOB peaizamii mpoaykuii. BigmosinHo, s
YKpPATHCHKOTO PITEHITy 3pOCTaE BAXXIMBICTD IHHOBALIIH, SIKi
CIPUSIOTH IMiIBUIICHHIO e(DeKTUBHOCTI BeleHHS Oi3HECy
OHJIAMH-TIPOJABISIMA. |HHOBAIIfHUN PO3BUTOK JTaHUX
KOMITaHii CTa€ OCHOBHUM YMHHUKOM IXHBOT KOHKYPEHTO-
CIIPOMOKHOCTI.

VY OinbuIocTi OHIAHH-KOMITIAHIH 3HAYHY YacTKy BUTpar
CTAHOBJIATH BUJATKN Ha MaPKETHUHTOBY JISUIBHICTB, a TIPO-
Onmema X omTuMi3aIii cTana CEeplO3HHUM BUKIHKOM IS
BCIX TPaBIiB pUHKY. PO3pi3HEHHS KIIIEHTIB, IS SIKUX OYi-
Ky€ThCSI BUCOKA aKTHBHICTh Y MailOyTHbOMY, 1 KIIIEHTIB,
JUISL SIKUX TIPOTHO3YETHCSI MACHBHA ITOBE/IHKA, Ta 3aCTOCY-
BaHHS HJIMBIIYaJIbHOTO MiXOLY Ma€ CyTTEBO 3MEHIIUTH
MapKeTHHIOBI BUTPATH Ta MiIBUIIUTH 1X €(PEKTHBHICTb.

TakuM 9MHOM, IPOTHO3YBAaHHS AKTUBHOCTI CIIOXKHBA-
4iB € aKTyaJIbHOIO MPOOJIEMOT0, PO3B'sI3aHHS AKOI JacTh
3HAYHUIl TOMITOBX JI0 POCTY KOHKYPEHTOCIPOMOXKHOCTI
yKpaiHChbKUX [HTepHEeT-TOproBuUiB. 30KpeMa, BaKJIHMBHM
3aBJaHHsAM Mij 4ac 1noOynoBu e(eKTHBHOI MapKeTHH-
roBoi crparerii € MPOTHO3yBaHHS Yacy N0 HACTYITHOTO
3aMOBIICHHS.

AHaJi3 ocTaHHIX AocjigKeHb i myOmikamiii. bBinb-
LICTh JTOCTI/KeHb Y cdepi MOAETIOBaHHS MapKETHHIO-
BOI JISUTBHOCTI, TPEJICTABICHUX B YKPaiHCBKil HAayKOBid
JiTeparypi, CHpsIMOBAaHO Ha 3aCTOCYBaHHS 3arajbHUX
MTOKA3HUKIB AISTIBHOCTI KOMIaHii, TaknuX sIK TpuOyTOK [1],
mpoxaxi [2] Tomo. YV Xomi pi3HUX AOCTIIKCHb PO3KpH-
BAIOTHCS OCOONHMBOCTI MOJETIOBAHHS Ta IPOTHO3YBaHHSI
iy peanizanii ToBapy [3], a Takoxx nonut [4] Ha HBOTO.
VY OGinburocTi 3apyOiKHUX HAayKOBHX IOCIHIDKEHb peaji-
3yIOTBCSl MOJIeJIi MAIIMHHOTO HaBYaHHS ab00 HEHpPOHHHUX
MEpexX JUIsl OLIHKK MaiOyTHBOI MOBEIIHKM KOHKPETHOTO
kiieHTa [5; 6]. Cmig 3ayBaXUTH, IO AJIS IIPOTHO3YBAHHS
MIOBEIHKHY KIIIEHTA, SIK IPABUII0, BUKOPUCTOBYETHCS JIHIIIE
OIMH QJITOPUTM MOJIEJIOBAHHS, OKPIM TOrO, BiJCYyTHIH
AJITOPUTM OIIIHIOBAHHS SIKOCTI TOOY0BaHUX Mojeliei [7].
BonHouac BaJIMBHM € MOPIBHSUIBHMN aHami3 e(eKTHB-
HOCTI PI3HUX aJITOPUTMIB.

Po3BHTOK IU(POBUX TEXHOJIOTIH Ta JOCTYIHICTD BEIH-
KHX JAHWX, SIKi TIOCTIHO OHOBITIOIOTHCS, CIPUIUHIIIN OyM
JIOCII/DKEHDb 13 3aCTOCYBAHHSM IHTENIEKTYyaJbHUX TEXHO-
noriii MojentoBanus B [HTepHeT-Toprisii. Jlocnigaukamu
peastizoBaHO MOZEIb IIPOrHO3YBaHHS CIIOKHUBYOTO KOIITMKA
KIieHTa [8], MOHIENb OIIHKH PEIICBAHTHOCTI ITOIITOBHUX
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po3cuiiok [9] Ta anropuT™M MPOTHO3YBaHHS HMOBIPHOCTI
JI0 TIOBEPHEHHS OHJIaliH-3aMOBIeHHs [10].

OnmHUM 3 OCHOBHMX 3aBlaHb B IHTEpHET-TOPriBii €
MIPOTHO3YBaHHS HaMipy KIi€HTa IO HACTYIHOTO 3aMOB-
JIeHHA. AJIe aHaJi3 HampaIfoBaHb y NaHii cdepi mokasas,
0 TepeadadeHHsi KOHKPETHOTO JIHs TMOKYIKH Maibke He
MPAKTUKYETHCS YePe3 HEMOKIIUBICTD MEepeI0aYeHHs BCiX
o0CTaBuH, sIKi BIUIMBAIOTh HA NPHUUHSATTS DILIEHHS IIPO
3aificHeHHs 3aMoBiIeHb [11]. AJTOpUTMH MAaIIMHHOTO
HABUAHHS 3a3BHYAil JIOTIOMAraroTh BUSBUTH HAHOUIBII
SIBHI TCHJICHIIIi TIOBETIHKH CIIOKMBada. [Ipukimamom Moxke
CIIyTyBaTH 3aBJaHHsS BUSBICHHS TOKYIIIIB, SIKI KOXXHOTO
MICSIIIST TPOTSATOM JIOBIOTO TEPIoAy 4Yacy 3IiHCHIOIOTH
OJTHOPI/IHI 3aMOBJICHHS. Y JISSKUX MPALIX JJIsl BASHAUCHHS
TaKUX KIIEHTIB 3aCTOCOBYIOTH TEXHOJOTIT Omok4eiH [12].
IIpoTte wacTka TakuX KIIE€HTIB IOCHTH Maja, IO POOUTH
3a3HaYCHUH aHaNi3 MaJoe()eKTUBHIM y MapKETHHTOBOMY
MEHEHDKMEHTI.

TakuM YHHOM, aHai3 Tpailb SIK BITYM3HSHUX, TaK 1
3apyOKHUX HAayKOBI[IB JIa€ 3MOTY 3pOOMTH BHCHOBOK IIPO
JOLTBHICTH TICPEXOAY B TPATUIIIHHUX ITiXOMIB 10 IIPO-
THO3YBAaHHS TOBEIIHKH CIIOKMBA4iB Ha OCHOBI iX COIIi-
aTbHO-IeMOTrpadigHuX XapaKTEPUCTHK ab0 pe3yibTaTiB
ONUTYBaHHS Ta Cy0 €KTUBHHX CyMKeHb ekcriepTis [13] no
MOJICITIOBAHHS MTOBE/IIHKU CIIOXKMBAuiB Ha IMiAIPYHTI aHa-
Ji3y iX MUHYJOI KyMiBeJIbHOI aKTMBHOCTI 32 JOTIOMOIOIO
IHTEJIEKTYaJIbHUX TEXHOJOTIH MOJEIIOBaHHs, 30KpeMa
METO/IiB MAITMHHOTO HaBYaHHS. Ba)XIIMBOIO 0COOIHBICTIO
JTAHOTO TIJIXOAY € CIPOMOXHICTH MOOYJOBAaHUX AITOPHT-
MiB J0 MOCTIHHOr0 aBTOMATHYHOIO HAaBYaHHS Ta IOJIII-
IICHHS TOYHOCTI MPOTHO3YBaHHSI.

OTXe, 3aCTOCYBaHHS METOJIIB MAIIMHHOIO HAaBYAaHHS
y MIPOTHO3YBaHHI 4acy /0 HACTYITHOTO 3aMOBJICHHS CITO-
JKUBauiB [HTepHET-Mara3mHy MoXe OyTH JOCHTH e(ek-
THBHHAM IIiJIXO/IOM [0 aHami3y OdYiKyBaHOI aKTHBHOCTI
KIIIEHTIB Ta YyMpaBIiHHI MapKETHHTOBOIO JisIbHICTIO
InTepner-marasuny.

Meta crarTi mossrac y NpoTrHO3yBaHHI ITOBEIIHKH
KJI€HTIB [HTepHET-Mara3uny, a came 4acy J0 HacTYITHOTO
3aMOBJICHHS, HA MIATPYHTI METO/IB MAIIMHHOTO HAaBYaHHS
Ta MOPIBHAJIBLHOMY aHaNTi31 e(peKTUBHOCTI Pi3HUX aNTOPHT-
MiB MOJICTIOBAHHSI.

Buxusian ocHoBHoro marepiaiy. /lyis moOynoBu aBTo-
MaTHYHOI MOJIEJIi ITPOTHO3YBaHHS TOBEIHKH CIIO)KHBAdiB
BHOPaHO TPUKPOKOBHUIT aJITOPUTM: KIIaCTEPH3aLlisi — KITACH-
(hikarist — mporHo3yBaHHs [ 14].

Ha mepmomy erami anroputMmy mif 4ac IPOBEACHHS
KJIaCTepu3allil aHali3yeThCsl KIIIEHTChKAa Oa3a Ta 37iii-
CHIOETHCS MO/ KITIEHTIB HA TICBHY KiBKICTh KJIACTEPIB.
Ha npyromy erarii, Ha SikOMYy 3/1iHCHIOETHCS KilacuiKaris
KII€HTIB, CHCTEMY HABYAIOTh PO3IMi3HABATH JaHI Kjac-
TEPH Ta aBTOMATHYHO BITHOCHTH KIII€HTIB JIO IEBHOTO
kimactepy. Ha TpeTpomy eTami 3a JOMMOMOTOI0 METOIIB
MaIlllMHHOTO HAaBYaHHS MOJIENIb TPEHYIOTh aBTOMaTHYHO
MPOTHO3YBaTW 4Yac JO HACTYMHOI TOKYNKH Ha OCHOBI
JIaHMX 1010 MUHYJIOT aKTUBHOCTI KJIIEHTA Ta 3 ypaxyBaH-
HSIM KJ1acTepy, J0 SIKoro ioro BigHeceHo. Kiacrepunzaris
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Ta Kiacudikaiis KJII€HTIB, sIKI BAKOHYIOTHCS Ha MIEPLIOMY
Ta APYroMy €Tarax ajJropuTMy, po3nIsiHyTo y npari [15]
aBTopiB ctarTi. [Ipencrasnene pociiHKeHHs IPUCBIUCHE
TPETHOMY €TaIly aJrOpUTMY, TOOTO Oe3rmocepeHbO Mpo-
THO3YBAaHHIO 4acy /0 HAacTyIHOTO 3aMOBIICHHS KII€HTa
InTepueT-marasuny.

AHaJi3, MOJICIIOBAHHS Ta TPOTHO3YBAaHHS BUKOHYBa-
JIUCSI 32 JOITIOMOT OO TIPOTrpaMHOro 3acody R-Studio.

VY nmocnimkeHHI BUKOPHCTAHO JIaHi CTOCOBHO MPOJIaXKiB
IaTeprer-marasuny [16], ski MicTATH iHPOPMAIIIO MIOIO
1 067 371 Tpan3akuii KymiBii Ta MOBEpHEHHS TOBApiB B
InrepHer-marasuni 3a nepion 3 01.09.2009 no 09.12.2011.

Tabnuis naHuX MICTUTH Taki nons: Invoice — yHiKajb-
Hui kox onepanii; StockCode — yHikaipHHH KO TOBapy;
Description — Ha3Ba ToBapy; Quantity — KUTBKICTh KyILIe-
HOI/moBepHEeHO1 npoaykiii; [nvoiceDate — mara 3mificHeHHS
omepaii; Price — 1iina ToBapy; Customer ID — yHikambHHN
kox nokynist; Country — kpaiHa — iHiLiaTop onepari.

Jl1st MpoTrHO3YBaHHS Yacy /1O HACTYITHOTO 3aMOBJICHHS
I10YaTKOBY BHOIpKy OyJIO ITOJIIEHO HAa «MUHYIY» 1 «Maii-
OyTHIO» aKTHUBHICTB. 32 «MHHYIYy» aKTHUBHICTH KII€HTa
BBakaBcs mepion 3 01.12.2009 mo 31.05.2011. IIporuo-
3yBajacs akKTUBHICTh Kii€HTIB y mepiox 3 01.06.2011 mo
09.12.2011. 3a maTy OCTaHHBOI MOKYIIKU OYJIO IPUAHSITO
MaKCHMaJbHy JIaTy 10 KOXXHOMY KII€HTY Y «MHUHYJIH»
akTUBHOCTI. /laror0 HacTymHOI TOKyNnKH Oynaa MiHi-
MajbpHa J1aTa MO0 KO)KHOMY 3 KIII€HTIB y BHOIpIi «Maii-
OyTHBOI» aKTHBHOCTI. YacoM 10 HACTYyIHOI TOKYIKH
Oyna MpuiHATA KUTBKICTh AHIB MK JaTOI0 HACTYIHOI Ta
OCTaHHBOI ITOKYIIOK.

Moyiens IPOrHO3YBaHHS 4acy JI0 HACTYITHOTO 3aMOB-
JIeHHs1 0a3y€eThCs Ha aIropuTMax MAIlIMHHOTO HaBYaHHS 3
«yautenem» (supervised learning). ¥ mux MeTomax 1ocCii-
HUK HaJIa€ alTOPUTMY TTapH «00'€KT — BIATIOBIAbY, a anro-
PUTM CaMOCTIHHO 3HAXOAWUTH NIISAX OTPUMAHHS BiAMOBIII
o 00'exty. Haifuacriiie airoput™ 31aTeH AaTH BiAMOBIAb
Juist 00'€KTa, SIKOTO BiH HIKOJNW HE 3yCTPIYaB Yy MUHYJIOMY,
6e3 YKOIHOTO BIIJIUBY JIIOIUHH.

Krnacudikaris — 1ie THI HaBYaHHS 3 YIUTEIIEM, TIPUCBSI-
YeHWH BUPIMICHHIO HACTYIHOTO 3aBIAaHHS: 32 HAsSBHOCTI
0e3miui 00'€KTIB, sKI PO3MOAUICHI Ha KJIACH, HEOOXiTHO
CTBOPHUTHU AJITOPUTM, 31aTHUI BIIHECTH JOBUIBHUN 00'€KT
JI0 BIJTOBIIHOTO Kiacy. Y po3poOJeHIN MOIeN TaKUuMH
KJIacaM¥ BUCTYTIAIOTh IIEPIOJH Yacy y MaiOyTHbOMY, B SIKi
KIIIEHT 13 HAWOUIBIIO HMOBIPHICTIO 3MIHCHUTH HACTYITHY
MOKyTKy. JlaHi mepiony BUOUPAIOTHCS BUXOISMYH 3 Oi3HEC-
motpeb kKommanii. Bymo Bubpano Taki kiacu:

® 3JilfiCHeHHS MOKYNKH OyJe IpOTSroM HACTYIHHX
JIBOX MICSIIIIB;

® 3JiliCHeHHS IOKYNKH OyJe IpOTSIroM HaCTYIHHX
[IECTH MICSIIIIB;

e rmepiox Bix 6 mo 15 micsis;

e Ounpmie He Oyne 31iHCHeHO KOAHOT oneparii.

AtpuOyTamMu MoJielli TPOTHO3YBaHHS Yacy /10 HACTYII-
HOTO 3aMOBJICHHSI Oysl0 BHOpaHO ITOKAa3HUKH, SIKi Hai-
Kpallle OMUCYIOTh KyIiBeJIbHY aKTUBHICTb.

1. KimpKicTh AHIB MiXK OCTaHHIMH YOTHpPMa 3aMOBJICH-
uamu kiienta (Difl, Dif2, Dif3). ¥V xoni obunciens Oyio
3HEXTYBaHO THUMH KJTIEHTaMH, SIKi 3pOOWIIM 33 BECh HEPIO]]
MEHIIIE YOTUPHOX MOKYIIOK.

2. Tloka3HHMKH CEpeaHbOKBAAPATUYHOIO BiAXHMIICHHS
Ta CepelHE 3HAYCHHS KIIBKOCTI JHIB MK yciMa IOKYII-
KaMH, sKi Oymu 3aiiicHeHi kmieHToM (StD, Ave).

3. Cerment kiienrta (Client Type), skuit xapakrepu-
3y€ piBeHb HOTO KyIiBeJIbHOI aKTUBHOCTI:

e prpayeHi kiieHTH (Lost) — He KymylOTh TPOTSITOM
JIOBIOTO 4acy;

e HoBuii omnrtoBuii mokymernb (New wholesales) —
BHCOKHIA CepeNHiil YeK i aKTHBHICTh, aje MPOUTIo Heba-
rato vacy 3 mepmoi MokKynkd. HeoOXimHo mpuainsaTH
3YCHIUISL JUTs MIZABHUILCHHI JOSUIBHOCTI JaHUX KITIEHTIB 10
Oi3Hecy;

® KIIIEHTH, SIKUX CKOpPO BTPATUMO/a0d0 KYITyIOTh JIMIIE
pa3 Ha pik (Recent) — cepeHi MOKa3HUKH aKTUBHOCTI, aJie
mpoinuIo 6arato gacy 3 OCTaHHBOI MOKyNKH. KitieHTn, Ha
SAKUX BapTO 3BEPHYTH yBary i HamaraTtucs BIUIMHYTH Ha
3MIACHEHHS OLIBII YaCTHX OIepalliii;

® aKTHBHUI po3ipiOHMil mokyrenp (Act retail) —
BHCOKa aKTHBHICTB, IPOTSTOM JIOBIOTO 4acy KyIIy€, Cepe-
Hill piBeHb YeKy. HalO1IbI IIIHAN 1 JIOSITHHHH THIT KITi€H-
TiB 17151 Oi3HECY;

e HOBi po3apioui kmieHTn (New retail) — Bucoxa
AKTHBHICTb, KYIy€ HPOTSITOM KOPOTKOTO 4Yacy, CepelHii
piBenp yeky. Cuij 30cepenuTy 3yCHJUIS Ha TOMY, 100
MIepEeTBOPHUTH X HA MOCTIHHHUX KIIIEHTIB;

e akTWBHUI omroBmid TMOKymens (Ac wholesales) —
BHCOKWHIA CepeNiHiil YeK i aKTUBHICTB, KYITy€ IPOTATOM TPH-
Basioro nepioxy. HaitOinpmr noxigHuii T kiieHTiB. [Ipu-
KJ1a]] BXiHOi iH(opmalii mogano B Tadi. 1.

Ha mouarkoBoMy erami mpolecy MOJCIIOBaHHS Ta
NIPOTHO3YBaHHS 1H(OPMALIII0 MPO «MHHYITY» aKTHBHICTH
BUIIAIKOBMM YHHOM OyJIO TIOIIICHO HAa HaBYaJIbHY Ta Tec-
TOBY BHOIpKH: 75% — HaB4anbHi, 25% — TECTOBI JaHi.

Haii6inpm  mommpeHuMH  METOAAMH  MAIldiHHOTO
HaBYaHHSI JIUIsl 33714 KIacudikauii € Taki: AUCKPUMIHAHT-
uuil anam3 (Linear discriminant analysis, LDA); meton
ornopHux BekTopiB (Support vector machine, SVM);
nepeso pimenp (Classification and regression trees,
CART); k — maitommxunx cycinis (K-nearest neighbors,
KNN); Bunaakosuii ic (Random forests, RF).

[epeniueHi aqropuT™MH peaizoBaHO Ha HaBYAIbHIN
BUOIipmi. 751 OLIHKY SKOCTI MOJICIIIOBaHHSI BUKOPUCTOBY-
BaJIacst OLliHKa Accuracy, sika € BIIHOIICHHSM IPaBUIEHO
PO3IONUICHUX KIIEHTIB A0 1X 3arajbHOI KITBKOCTI.

VY Xoxmi MOHENOBaHHS BaKIMBO IEPEKOHATUCS, IO
pe3yNbTaTH MOAENIOBAHHS HE 3aJIeKaTh BiJl KOHKPETHOTO

Tabmuus 1

Ionepennst BuGipka 17151 mo0y10Bu Mojeeit

Client_ID Yac 10 HACTYIIHOI NOKYIIKH Difl Dif2 Dif3 Ave StD Client_Type
13085 2-6 micsiB 384 2 57 148 207 Act_retail
18102 Jlo 2 micsuiB 2 1 1 1 1 Act_wholesales
18087 6-15 MicariB 89 9 5 34 47 New _retail
15413 be3 sxonHOT omepartii 7 26 246 71 82 Lost
16167 be3 sxonHOT omepartii 1 24 179 68 97 Recent
13767 Jlo 2 micamiB 2 5 8 5 3 New_ wholesales
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HaOopy nanux. [lyis BUpileHHs 1i€] 3a1a4i i1 4ac BIIpoBa-
JUKCHHS aJITOpPUTMY Kiacudikamii KiieHTiB 0yiio 3acToco-
BaHO JCCATUKPATHY MepeXxpecHy nepeBipky. JecsaTukpar-
HUH TeCT nependavae moiia BUOIpKH Ha JECSITh BUITAIKOBO
BHOpaHUX HAOOpPiB (TECTOBI Ta HABYAIBbHI 3pa3Ku) Ta TeC-
TYBaHHsI MO0Y/J0BAaHOT MOZIEJI Ha KOXKHIH 13 HUX OKPEMO.

VY Tabi. 2 HaBeAEHO XapaKTEPUCTUKH PO3IOJLTY ITOKa3-
HUKa TOYHOCTI Accuracy: oro MiHiMaJbHE, MAKCUMAaJIbHE,
cepenHe 3HaueHHS Ta 1, 2 1 3 kBaptmi. [lani xapakTepuc-
TUKW OTPUMAaHI Ha HABYAJIbHIN BHOIPIIi IJIs1 KOKHOTO 3 PO3-
IISTHYTHX METOJIIB.

Sk Oauumo 3 Tabn. 2, HA eTalll HaBYAaHHS HAWKpaIe
cebe mokazanu anroputmu lda (ycepeaHeHa TOYHICTH Ha
piBHI 54%) Ta rf (53%). [loOynoBani Mozneni Oyia0 Takox
IepeBipeHo Ha TecToBil BuOipmi. Halikpame TyT mokasas
cebe anroput™m rf (ycepeaHeHa TOYHICTH TependadeHs Ha
piBHi 54%). Jlaii 1uist MporHo3yBaHHA Yacy A0 HACTYITHOTO
3aMOBJICHHSI 3aCTOCOBYBAaTUMEMO CaMe L€l allropuTM.

Pesynpratn peanizanii Ha TecToBid BHOIpII MeTOIy
«BHNAJIKOBHH JIIC» B aOCOIIOTHUX MOKA3HUKAX MPEICTaB-
JIeHO y Tabi. 3. V Tabnuili HaBeICHO 3HAYCHHS KUTBKOCTI
KJII€HTIB, BIITHECEHUX 70 BU3HAYEHUX KJIACIB.

Cri 3a3HA4YUTH, 110 OLIIHKA SKOCTI MOJEJIEH 3a JOIO0-
MOTol0 MeTpuKu Accuracy HEeoOXiJIHO BHKOPHCTOBYBATH
Jy’)ke 00epeKHO, OCKIIBKM BOHA JIOCUTh YyTJIMBA J0 EKC-
TpEMaJbHUX 3HAYCHBb KiTBKOCTI 00'€KTIB, SIKI YTBOPIOIOTH

e TP — npaBuiIbHO PO3MOJUICHUH MO3UTHBHUM Kilac
(true positive);

e TN — mpaBWIFHO PO3MOAUICHUN HETaTHMBHUHN KJac
(true negative);

o FP— HenpaBWiIbHO PO3MOAIICHUH TO3UTHBHIH KJ1ac
(false positive);

e FN — HenpaBWJIBHO pO3NONICHUH HEraTHBHUH
kiac (false negative).

ITo3uTHBHAM KJIaCOM € TOM, TepeBipKa SKOro BinOy-
BaeThcs. HeratmBHUM — yci iHmi kimacu. Hanmpuknanm, mis
004YNCIIEHHS TOYHOCTI MTPOTHO3YBaHHS KaTETopil «J0 JBOX
MICSILIB» HEOOXIHO MOOYAyBaTH TaKy TaOIMIIO-MATPHIIO
(Tabm. 4).

Ha ocHOBI «Marpuiii HEBIANOBITHOCTEH» OOUYMCIIO-
FOTBCS TaKi KPUTEPIT SIKOCTI Kitacu]ikarii:

TOYHICTB (precision) — Ii¢ 9acTKa MPaBHIBHO CIIPOT-
HO30BAHMX TO3UTHBHUX MPUKIIAIIB cepel MPUKIAIIB, SIKi
Mozenb KinacudikyBasa sk MO3UTHBHI;

qyTAMBICTh (recall) — e yacTka npuKIaaiB, Kiacudiko-
BaHMX SIK [TO3UTHBHI, CEpe]] 3arajibHOI KUIBKOCTI peajbHO-
MIO3UTUBHUX TPHUKIIA/IIB;

nokasHuK F, akuit moeanye y co0i TOUHICTB 1 Ty TiH-
BICTh B €JMHY Mipy. MaTeMaTH4YHO 11 CepeJHE TapMOHIYHE
3HAUEHHs! TOYHOCTI Ta Uy TIMBOCTI. [laHe 3HaUCHHST MOXKHA
pO3paxyBaTH TaK:

MeBHUH Kiac. Hanpukian, sKIo icHye JBa K1acu 00'€KTiB, Jo 2 P precision* recall _
Jie B IIEPIIOMY KJIaci TpH 00€KTH, a B Jpyromy — 97. VAJIFO— ! 1, 1 precision + recall
PUTMY JDOCTaTHBO BCIM o§’€KTaM MIPUCBOITH IpyTUH KIIac recall precision
JUTsL OTpUMaHHSI TOYHOCTI B 97%. 3 omsiay Ha naHy mpo- (1
Onemy, Il OIiHKY (hiHANIBHOT MOJeNi OyJIo 3aCTOCOBAaHO _ ip
X1 «MaTpHIL HeBiAMOBinHOCTI» (confusion matrix). 1
«Matpuns HEBiINOBITHOCTI» OyayeThbcs Ha OCHOBI P+ E(ﬁ) + n)
YOTHPHOX MMOKA3HUKIB:
Tabmmi 2
Pe3ysbTaTn nepexpecHoi nepesipku Ha TpeHyBaJbHiii BUOipui
Accuracy Min, 1st Qu, Median Mean 3rd Qu, Max,
1da 0,48 0,52 0,54 0,54 0,55 0,59
cart 0,49 0,51 0,52 0,53 0,55 0,57
knn 0,30 0,31 0,33 0,34 0,35 0,43
svm 0,46 0,53 0,53 0,53 0,54 0,59
rf 0,47 0,51 0,53 0,53 0,54 0,59
Tabmmis 3
Pe3yJabTaTi MPOrHO3yBaHHSI 32 METOOM «BHIIATKOBHIi JIic»
PeanbHi 3HAYeHHS
Tepiox nactynuoi nokymic o 2 micsiB 2-6 micsnin 6-15 micstin Be3 aconol
onepanii
Jlo 2 micsiiB 61 11 5 4
Iporuosue 2-6 MicsILiB 53 126 24 45
3HAYCHHS 6-15 MicsiB 0 7 40 47
Be3 sonHOoi onepariii 0 1 10 15
Tabmus 4
PeajbHi 3HaueHHs
Hepion nactymsoi noxymin a0 2 Micmmf 2-6 MicaiB 6-15 micsauis Oe3 monﬂ..(.ﬁ
(mo3uTHBHMIA) omnepanii
110 2 MicsiB (TO3UTUBHUN) TP FP FP FP
Iporuosue 2-6 micsiB FN TN N TN
3HAYCHHS 6-15 micsiiB FN N ™N TN
0e3 KoIHO1 oneparii FN TN TN TN
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Tabnuus 5
PesyabTaTu 004uHC/IeHHs TOKA3HUKIB IKOCTI Mogei
Precision Recall F1-score
Jlo 2 micsiiB 75.31% 53.51% 62.56%
2-6 Mics1iB 50.81% 86.90% 64.12%
6-15 micsis 42.55% 50.63% 46.24%
be3 xonHo1 oneparii 57.69% 13.51% 21.90%

VY Tabn. 5 nomaHo pe3ysabTaTd po3paxyHKy KpPHUTEpiiB
SIKOCTI MOJIeJIi 32 METOJIOM «MaTpHIs HEBIJIIOBIIHOCTI»
JUISA BCIX HassBHUX KJIACIB.

SIk MOXKHA TOOAYHTH, HE MAKOYH HisIKOTO YSBJICHHS I1PO
KYIiBeIbHI IepeBaru KII€HTIB HA TIOYATKY JOCITiHKCHHS,
MH CIIPOMOTIIHCS OTpUMaTH 10 64% TOYHUX nependaucHb
nepiojy 0 HACTYITHOTO 3aMOBJICHHS.

Januii anropuT™M HaJANITOBAHWUN HAa  TOCTiiHE
HaBYaHHS 1 po3BHUTOK. [lependadeHHst MaliOyTHHOT aKTHB-
HOCTI KJII€HTa CTaBaTUME OUTBII TOYHUM i3 KOKHOKO
HACTYITHOIO 3[IiICHEHOIO OMepaIli€ro, OCKIIbKU OyIe MOXK-
JUBICTh BIJCIIIKOBYBaTH MEPIOAM MK MOKYIKaMH HE
JIMIIE OCTaHHIX YOTHPHOX Ollepallii, a if ycixX 3aiiicHeHnX
KIIIEHTOM 3aMOBJICHb. AJie HaBiTh PO3pOOJIEHOr0 HaMH

AITOPUTMY IIIJIKOM JIOCTaTHBO, 100 yKe 3apa3 npuitMaru
YIPaBIHCHKI PIICHHS.

BucHoBku. TakuM 4MHOM, y XOIi JOCIHIJKCHHS 3a
JTOTIOMOTOI0 METOJ[IB MAITMHHOTO HaBYaHHS Oyi10 moOyIo-
BaHO MOJIEIb IPOTHO3YBAaHHS 4acy 1O HACTYITHOTO 3aMOB-
JICHHSI KJIIEHTa OHJIaiiH-MarasuHy. byio peanizoBaHo 11’ sITh
anropuT™MiB Kiacuikamii: JTIHIHHUNA JTUCKPUMIHAHTHHNA
aHaJi3, JIepeBO pillleHb, «BHIAJKOBUH JIiC», METOX OIIO-
PHHX BEKTOpiB, k — HalOmMKIMX cycimiB. 3a Kpurepiem
Accuracy mepeBary Oylio HaJaHO METOAY «BHITaIKOBHUIT
Jicy — 10 54% ToyHHX nependaueHb.

Jlyiss yTOYHEHHSI SIKOCTI MOJEIIOBaHHS Oyiio 1moOymo-
BaHO «MaTPUII0 HEBIAMOBIIHOCTI» Ta 00pPaxoBaHO KpH-
Tepii OLIHKM TOYHOCTI IPOrHO3YBaHHs precision, recall,
F1. 3Baxena TounicTs F1 y rpymax «I0 IBOX MICSIiB» Ta
«2—6 micariBy pocsria 62,5% 1 64,1% BiAmoOBIIHO.

BuxopucToByroun 3IiHCHEHHI pO3MOALT KIIEHTIB,
BIIACHUKM [HTepHET-MarasuHy MarTh 3MOTY: 30Cepeil-
JKYBaTH PEKJIaMHI OFO/DKETH JIMIIE YIS TUX KIIIEHTIB, SIKi
3 BEIMKOIO HMOBIPHICTIO 3pOOJSATH HACTYIHY IOKYIKY;
OyIayBaTd CTpaTeriro yMpaBiiHHS KIIEHTCHKAM JIOCBIIOM
(axTHBOBYBATH KIII€HTIB, SKi ML, TPONOHYBATH 3HIKKH
KIII€EHTaM, SIKi 30MparOThCS TiTH, TOIIIO).
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